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Red River Earns #1 New Hampshire High Tech Firm Ranking
Named 16" Largest Among NH-Based Private Companies

LEBANON, New Hampshire —January 12, 2007 — Red River Computer Company, a
Value Added Reseller (VAR) and worldwide provider of information technology
solutions to the United States Federal Government and the New England enterprise
market, today announced that it has been named the #1 High Tech firm in the state by
The New Hampshire Business Review. Red River was also recognized by the magazine
asthe 16'" largest NH-based private company. The yearly rankings are based on revenue
figures provided by participating companies.

The New Hampshire Business Review is the only statewide business newspaper in the
Granite State. Now in its 25th year of publication, the biweekly newspaper covers the real
estate and construction industry, the high-tech sector, banking, the legal profession,
health care, the hospitality industry, and many others. The newspapers two annual
perfect-bound editions — the Book of Lists and Business Services Guide — are seen as
among the most reliable business reference sources for companies, government agencies

and non-profits alike.

“l am delighted that Red River has been recognized as the leading High- Tech firm by
New Hampshire Business Review,” said Rick Bolduc, CEO, Red River Computer. “We
strive to be a forward-thinking and growth-oriented company and it is a testament to the
hard work of our employees that we have achieved this standard.”
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About Red River

Red River Computer Company is a worldwide provider of information technology
solutions to the United States Federal Government, its prime and sub-contractors and the
New England enterprise market. Since its inception in 1995, Red River has been a small
business vendor of choice, winning awards for its value pricing and unsurpassed service.
The company’ s strong, mutually beneficial relationships with its customers and partners
have generated more than 80% of sales from repeat business.

Red River has relationships with more than 2,000 name brand manufacturers and
suppliers of computer hardware, software, peripherals and supplies for PC, Sun Unix, and
Mac environments. The company has formed strategic alliances with the leading
providers of enterprise network hardware, servers and software. These partnerships
enable Red River to offer the latest technology and the most comprehensive solutions in
the industry. For more information please call 1-800-769-3060 or visit
http://www.redriver.com
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